Interview with Peder Helbo, Sales Manager
at CAMPEN Machinery A/S

Economics of quality engineering
The purchase of new machinery is a huge investment for any company, and price should not
necessarily be the driving factor: The cheapest isn’t always the most economical solution in
the long term. One company that firmly believes in this philosophy is CAMPEN Machinery A/S
in Denmark, a specialist in the production of backing lines for the carpet industry.
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Technical excellence, efficiency and reliability are CAMPEN’s trademarks, resulting
in durable products with a lifespan of up to 25 years
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